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YOUR FIRST AND BEST CHOICE L A\
IN HOMEOWNERS INSURANCE Build the home of your dreams. \\;‘ .

\ AN

A

“Coastal Living Consultants, Insurance Agent BJ Guido specifically, has been a
go-to insurance referral for my Real Estate clients and myself personally for
over 5 years. He is extremely knowledgeable, and as an Insurance Broker, is
able to shop an array of coastal insurance services for quotes to get the best

rates and coverages available. Highly recommended.”

e Single closing combines your e Interest rate is fixed at inception
construction and mortgage loans (saves and during the construction period
time and money)

 Fixed Rate options up to 30 years

Haynes Johnson o Competitive interest rates
e 15/1 and other Adjustable Rate

e Interest-only payments during Mortgages available

construction (up to 12 months)
e And more!

Apply Now: www.fnb-online.com

Bobby Cummings, Area Sales Manager nMLs # 186088
843-693-9000 | CummingsR@fnb-corp.com
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BJ Guido, aams |
Managing Partner i ;1:” ’ ~ — ‘\ i y = ._ ; b
%Zagsf?ff(i."z“é%f i BT S First National Bank

bj@coastalllwngconsul:taq.'co e | g - U 7 @EQUAL HOUSING LENDER, MEMBER FDIC NMLS # 766529




GET COLY AND PUT YOUR FEET UP
GIVE KRISSY A CALL FOR A STRESS-FREE CLOSING
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‘I worked with Krissy and she was GREAT! We were suppose to work with another lender but they couldn’t
provide what | needed because | was purchasing a condo in a small community. When | met with Krissy, | was
instantly confident in her. | was a first ime home buyer, so | had no less than one million questions. Krissy
answered all of them with patience and cheer. She's so knowledgeable and that made everything less
overwhelming. Highly recommend!" - Paige L.
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& Lo 'R Direct Home Loans dba DHL Mortgage
4 _ A . % 704-930-7833 (0) D H

704-467-5479 (m)
704-900-6067 (f) MORTGAGE

Mortgage Loan Originator # 1256491
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A NEW WAY
TO NEXTON

WELCOME TO MIDTOWN,
A FRESH MIX OF HOME,
TOWN & NATURE

nexton. NEXTON.COM

Eu NEW LAM D Hewland 15 T0e [anges e ivabe gaveloper of mlosd-use Commanites i ine Uninsd Stares. With our paroser, Moroh America St Home, LLC. we Delleve it s NORTH AMERICA
pur respansbiliiy to creace endoring. Bealfhier commutitied dor peogle bo Be lite tnways that mater mast fothen newdindos com | nashoomminities cem tonrien e SEKISUI HOUSE

CP0P0 Kexton AN Rights Reserved Meaxtnn i< 2 tragemark of MASH Hexton LLT and mary not b copesd, imitated of sed inwhle o in pary, withat prisd written permissisn. KASHN2aton, LUC (FeeQwner s the owner and desveloper
of the Kexvon Community CCommunicy ], Cenain homebullders unafiiaced with the Fee Owner o 145 relaced entities are bulding ames in the Community CBusdens]]. Fee Owner has retzined Hewland Communities solety 25 the
property masager for the Community. Priors, specifications, detaily, and availability of 2 Bustder’s new homis anesubiect tochange without notice. EQUAL HOUSING OPPORTURITY
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at ryan.jones@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Charleston Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Closing Attorney Closing Attorney Closing Attarney

B43.576.2947 843.576.2926 B43.576.2938

735 lohnnie Dodds Blvd, Suite 100 735 Jehnnie Dodds Blvd., Suite 100 110 N. Main Street
Mt. Pleasant, SC 29464 ML Pleasant, SC 29464 Summeryille, SC 29483

The McANGUS GOUDELOCK & COURIE REAL ESTATE group serves
residential and commercial clients from eight offices across South Carolina,

" Guiding
Jamilies

EVA

LAW FIRM, LLC
N

FAMILY ¢ ESTATE ¢ LITIGATION
Evan A. Smith

Certified Family and Probate Court Mediator
(843) 804-8550
evan(@evansmithlawfirm.com
www.evansmithlawfirm.com




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CLOSETS & STORAGE
Closets By Design
(843) 225-6725
coastalsouthcarolina.
closetsbydesign.com

CLOSING LAW FIRM
Hankin & Pack Law
(843) 714-2798
hankinpacklaw.com

Holliday Ingram LLC
(843) 970-3770
hollidayingram.com

McCants Law Firm
(843) 884-9394

MGC Law
(843) 576-2900
mgclaw.com

Payne Law Firm
(843) 606-5700
paynelawrealestate.com

Shumaker Law
(843) 996-1900
shumaker.com

Suttles Law Firm LLC
(843) 636-8841
suttleslaw.com

Weeks & Irvine LLC
(843) 531-6440
weekslawfirm.net

CRAWLSPACE SOLUTIONS

Low Country Crawlspace
(843) 259-8194
fb.me/lowcountry
crawlspacellc

DEVELOPER
EW Partners
(843) 996-4970
ewpartners.com

ESTATE SALES

Blue Moon Estate Sales
(843) 801-6777
bluemoonestatesales.
com/charleston

FINANCIAL PLANNING/
RETIREMENT

Livswell

(843) 408-0404
livswell.com

FLOORING

Floor Coverings
International

(843) 214-3163
charleston.floorcoverings.
international.com

FURNITURE/INTERIOR
DESIGN

Mitchell Hill

(843) 577-0400
mitchellhillinc.com

HOME AUTOMATION
Home Telecom

Zourzoukis Homes LLC
(843) 214-3383
zourzoukishomes.com

HOME INSPECTION
Frank Inspections
(843) 224-9107

Radiant Home Inspections
(843) 824-4067
radianthomeinspections.sc

Sam Leslie - Pillar to Post
(843) 881-4740
charlestoncounty.
pillartopost.com

HOME STAGING

A Little Staging Sells
(843) 609-8440
alittlestagingsells.com

Show Homes of Charleston
(843) 606-2811
showhomescharleston.com

Southern Staging

by Walton Design
(843) 532-7888
southernstagingsc.com

HOME WARRANTY

Chris Crosby -

Home Warranty of America
(843) 496-9367
hwahomewarranty.com

Home Warranty Inc.

Old Republic

Home Protection
Debbi Zepp

(800) 282-7131x1393
www.orhp.com

HVAC

Local Mechanical and
Building Partners
(843) 843-6325
Ibmphvac.com

INSURANCE

Brightway Insurance - The
McKenzie Agency

(843) 403-4554
brightway.com

Coastal Living Consultants
(843) 410-2561
coastalliving
consultants.com

Goosehead Insurance

- AD Lewis

(843) 877-5445
gooseheadinsurance.com

Schirmer Insurance
(843) 881-4707
sigsc.com

INTERIOR DESIGN

Grace Frederick Design
(864) 680-3076
gracefrederickdesign.com

INTERIOR DESIGN &

INVESTMENT FUNDING
Fund That Flip

(440) 724-2078
fundthatflip.com

LAW FIRM

Evan Smith Law Firm
(843) 804-8550
evansmithlawfirm.com

MOLD REMEDIATION

& RESTORATION

Pure Maintenance

of South Carolina

(843) 400-3020
puremaintenancesc.com

MOLD/WATER/
FIRE RESTORATION
ServPro Downtown
Charleston

(843) 577-2470
servprodowntown
charleston.com/

MORTGAGE

Certified Home Loans
(954) 999-7919
certifiedhomeloans.com

Chris Barton -

Guild Mortgage
(843) 576-4811
guildmortgage.com/
christopherbarton

DHL Mortgage
(704) 467-5479
dhlmortgage.com

Direct Mortgage Group
Loans - Chris Gonzalez
(843) 810-4821
southerncoastteam.com

First Capital Bank
(843) 860-9867

First National Bank
(910) 409-4567
fnb-online.com

Home Loans Inc.
(843) 364-2656
homeloansinc.com

Regions Mortgage
(843) 970-6774
regions.com

Renasant Bank - Wes Sellew

(843) 368-2124
wessellew.com

Stephanie Medlock -
Benchmark Mortgage
(843) 216-8997

USA Mortgage
(636) 359-2369
glg.usa.mortgage.com

PHOTOGRAPHER
Charleston Real

Estate Media
(843) 608-1426
charlestonrem.com

PHOTOGRAPHY
Coastal Real Estate
Photography

(843) 212-7763
coastalrephoto.com

Elevated Photography
(843) 442-3095
elevatedphotography.co

HONEST ANSWERS
WITH INTEGRITY.

Work with someone you trust.

PROFESSIONAL
ORGANIZER

Purge, Pack, Move!

(917) 673-5969
purgepackmove843.com

REAL ESTATE
DEVELOPMENT
Kiawah River
(843) 973-8600
kiawahriver.com

ROOFING
Anderson Roofing
(843) 609-0936
roofhunters.com

Cornerstone Construction
(843) 990-2477
cornerstoneconstruction.
org/charleston

Hixson’s Roofing
(843) 816-0679
hixonsroofing.com

TRANSACTION
COORDINATOR
The Closers, LLC
(843) 424-5768

Frank Hall

(843) 224-9107

frankinspection@gmail.com

Mr. Hall provides a thorough
inspection, with full details. The
client gets a "crash course" in
home inspections in
approximately 3 hours. If you want
peace of mind about your house
before buying, Mr. Hall is your guy.

- Barbara B. ,,

Charleston Real Producers - 11

CLOSING REPAIRS
Blue Tape Solutions
(843) 410-9249
bluetapesolutions.com

(843) 277-7307 (877) 977-4949 x255 HOME STAGING
Refresh Your Nest
(843) 695-7876

refreshsc.com

HOME BUILDER
David Weekley Homes
(843) 654-5559
COMMUNITY davidweekleyhomes.
NASH Nexton Holdings, LLC ~ com/charleston

(843) 900-3200

nexton.com

Marcia Germain -
Choice Home Warranty
(843) 990-6065
chwpro.com

Schedule Your Inspection
With Frank Today!

INTERIOR DESIGNER
Domain Interiors
(843) 388-0328
domainmtp.com

10 - December 2020



MEET THE

ARLESTON

REAL PRODUCERS TEAM

CREM

Ryan Jones Ashley Dye Jennifer Guerra Kathryn Monroe Shelley Eaton Photographer
Owner & Publisher Photographer Writer Operations Manager Reprints Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ryan.jones@realproducersmag.com.

Cornerstone offers honest assessments of any and all damage. We work with your clients

r CO l'ne rStonE every step of the way. Financing available.
C O n St r U Ct | O n Call today to schedule your inspection!

n 843-990-2477 * cornerstoneconstruction.org/charleston - price@ccteam.org

@ Family Owned & Operated + Charleston Choice for Best Roofing & Solar Company - #1 Roofer on Home Advisor

12 - December 2020
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WATERFRONT

CAMIEL iISLAMND

When you stand on the water's edge and look out over the river, what do you see?

A world of wonder outside your front door. Featuring 25 miles of trails, a private pool,
garden-inspired courtyard, fishing, docks and much more, The Waterfront is a
22-acre playground on the Wando River, where vou're free to meander as you please.
Condominiums and townhomes available for purchase from the mid S500,000°s

to 31,200,000, Amother Fast West Pirtoers Comymunity; 843-882-42324

THEWATERFRONTDI.COM

"The Waterftong and condotiimniums are developed and sold by ircel B Plase | Developmernd, which & part of the imily ol related but independent companies of flisted with Eoest West Parters, Dnc: Pancel B Pase 1 Develop-
it i5 & srparste, single-purpose enfity that §s solehy responsible for all of its obligarions and Hatfites, and it is not the apent of Exst Wiest Paromess. Inc. o simy ocher enitity: A reference 1o “Exst Wiest™ of ~East Wiest Panmers™
marmnection with The Wirterfront mercly neflects this Emited Gamily of compamics afiliation and does nof imphy that East Wies Pactriers, Inc.or any ather engity i respossible for the obligations or liabilites of Paroet B Phosse
1 Deesveboprient. “Fad Wesd" i o wervive mark of Boast Wit Partiers, T, The proposed ises, Jocut ions, desipn, dimensions and other elements depicted in renderiongs are for Blostrtive poposes only and abject o chengpe
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Retiring as a Naval Officer after 20 years in the US Military, ~ £¥7 : ~=. #\' A ‘
Jason Sharon now serves other Veterans by helping them % 5 Mup i't"hhp -4
get the best VA Loan possible!

The Post and Courier

- Shannon HawkKins CHARLESTON'S

(843) 695-7876 - shannon@refreshsc.com o ce
I shannon@refreshsc.com & © £ g(‘:!;.]‘{’%r]{

HOW WE HELP REALTORS

'E:L‘E:VA’I"E:D

PHOTOGRAPHY

Check out his book, VA MORTGAGES DECLASSIFIED -
Don't get screwed by the lender.

LoweounTRy

* More loan options with 54 lenders to choose from ¢ Faster Turnaround - average clear to close is 16 days
* Easier underwrites because lenders are competing * No Section A fees - lower closing costs
* No overlays/red tape * Lower Rates - slim margins and minimal overhead

VA LOAN? REFER THEM TO
JASON SHARON!

W NO ORIGINATION FEE, NO
HOME LOANS PROCESSING FEE

NMLS 1281448

. * * IS YOUR CLIENT UTILIZING A

Have your clients give us a call today!

JASON SHARON | Broker/Owner | NMLS#: 1728740 - cALL cHRISTOoDAY! [} EZ},';sz'EEe‘;TSZ Owner
s ey 843-442-3095 -
\ W (843) 364-2656 A - < N g travispfeuffer@rocketmail.com
= jason@homeloansinc.com & www.homeloansinc.com : CHRIS@ELEVATEDPHOTOGRAPHY.COM Follow us on Facebook! £
@ A WWW.ELEVATEDPHOTOGRAPHY.COM @lowcountrycraw[spaces[[c "-.-_:_ EF!TIFIEI':

Q 1527 Sam Rittenberg Blvd Suite 202, Charleston, SC 29407

Charleston Real Producers - 15



CALL US TODAY!

CERTIFIED HOMI

STERLIN
CHA =

33 LOCKWOOD DR, STE. 3B
CHARLESTON, SC 29401 | HM[S#_IEHE]H'

Successtully
Navigating the

publisher’s note €4

HOLIDAY SEASON

If you were to rate yourself from

0-10 on how successfully you have
navigated the Holiday Season in past
years, what would you give yourself?
It would be wise to evaluate five main
areas of your life: Your Career, Your
Health, Your Relationships, Your

Time, and Your Money.

‘What I am talking about here is how
well do you go into the holiday season,
and make it out on the other side,
without your businesses taking a big
dip, your button exploding off your
jeans, your relationships deteriorating,
and spending more time and money on

things that don’t bring you joy?

To be successful at this requires us
to plan ahead. I am curious as to how
many of you sit down and plan for the
Holiday Season? Some of the most

successful people I know sit down for

an entire week and meticulously plans
out their entire year — in all of those
categories. They also have an elabo-
rate rewards system in place for when
they are on target with their goals and
plans for the year. It’s impressive, and
there is no doubt why they are suc-

cessful in all areas of their lives.

So, we are nearing the end of 2020
and maybe you haven’t been super
intentional in planning out those
areas of your life. That’s okay, but
proactively, maybe we should take
some time now to plan out how to
make the most out of this joyous time
of year. Holidays are about coming
together with our friends and family,
sharing stories, and making memories
with the ones we love most in this
world. Don’t we want to maximize
that time to the absolute fullest, and
be totally present?

“Never ignore those who love you,
care for you, and miss you, because
one day you might wake up and real-
ize you lost the moon while counting

the stars.” -Unknown

As high-level entrepreneurs, it can
be easy for us to forget what is truly
important. If you are reading this, do
yourself, and your loved ones, a favor
and take some time to be intentional
this Holiday Season. All the best and
Happy Holidays.

See you all

next year.

Ryan Jones
Owner and
Founder
Charleston Real
Producers

ryan.jones@realproducersmag.com

Charleston Real Producers - 17




Sbesyn  Imagine Your Home,

Solutions for any Budget. e

Custom Closets
Wall Beds
Home Offices
Pantries
Laundry Rooms
Garage Cabinets
Entertainment Centers
Hobby Rooms

40% off @lus
Extra 15%

plus

FREE

Installation®

Have your clients
give us a call. With
each client referral,

you'll receive a
$100 Amazon
gift card!**

*40% off orders of $1,000 or more. 30% off
orders $700 - $1,000. Free installation
with purchase of $600 or more.
Extra 15% valid through 12/31/20.

TTTPT _,,.,, |
'-"-,-"| r L |

LT

**Client project must be over $1000.
Inquire for details. Exclusions may apply.

Call for a

in-home consultation and estimate.

Interest-free financing available.

843.258.5220 @

closetsbydesign.com



DY meet the partner

oastal Living

CONSULTANTS
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By Jennifer Guerra
Photos by Charleston Real Estate Media

Bj Guido, owner of Coastal Living Consultants,

has built his business on the outstanding customer
service he provides to his clients. Bj, along with his
right-hand man, Joe Sobun, use their similar mind-
sets and work ethic to ensure clients and agents
alike have nothing but the best experience working
with them. Proving hard work, respect, and word of
mouth will build any business into a success, Bj and
Joe would rather their personal approach to insur-
ance sales sustain their business, Bj says, “I would
say I never want to be the largest agency in the
area, yet I want us to be the most well respected,

and if that happens I would say that is a success.”

Born in Charleston and raised in Mississippi, Bj
moved back here to be closer to his family, who
have a strong lineage in the area. His grandfa-

ther was actually the first mayor of Isle of Palms!

Joe, however, took a different path to his life in

Charleston. As a former Marine, he has lived all

over, yet chose Charleston as it was close to his have found a new way to serve our people, working

wife’s family in North Carolina. with Coastal Living Consultants,” Joe says. After a
chance meeting through a mutual friend, Bj and Joe

“I served our country in the Marines for seven years ~ knew they would work great together and hit the

before I was medically retired for injuries in combat.  ground running with their partnership.

I served two combat tours in Afghanistan and Iraq.

It has been an honor to be afforded the opportunity “Bj has really been an inspiration for me person-

to give back to this great country. I am fortunate to ally. He has become like a big brother to me. His

66

We take the time to build trust with
our clients. Every client is treated with
the utmost respect. - Joe

AL VIYSILLHYSSL//7S7 1797777797077/ 7 777777777/
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| would say that the reason we have been
successful is the tremendous partnerships

we have with the great REALTORS® and
lenders that we work with. - Bj

relentless pursuit of success has
always been a way of life for me

as well. His unselfishness speaks
volumes to who he is. He has been
a great mentor to me, helping me
build my business and go above and
beyond to help me succeed. I respect
how he has grown his business,

and it has been an honor to work
with him and help further build on
this foundation at Coastal Living

Consultants,” Joe says.

As a full-service insurance agency,
their goal is to, “Acquire, protect,

and enjoy,” their clients. Once again,
showing that customer service is their
main objective, Joe says, “We take the
time to build trust with our clients.
Every client is treated with the utmost
respect. Our quick turnaround time
makes each client feel important and
shows that we care.” Building long-
term relationships is the ultimate goal,
and Coastal Living Consultants is
doing everything they can to help their
clients achieve their dreams while pro-
viding the support they need to make

their client’s lives easier.

22 - December 2020

“I would say that the reason we have
been successful is the tremendous
partnerships we have with the great
REALTORS® and lenders that we
work with. Also, I believe the level of
customer service plays a big role in
success,” says Bj. Clients and agents
alike will be extremely pleased with
the personal attention Bj and Joe
show everyone that they come in
contact with. As a business based on
relationships and word of mouth, it’s
no wonder how successful they have

become in such a short time together.

Their passion to help others is the
crux of everything they do at Coastal
Living Consultants. The reason they
find this work so fulfilling is due to
“The ability to help others. Serving

the community to help better the lives

of my clients. Whether it is saving
them money on insurance, educating
them to understand how their policy
can work for them, taking away the
worries of the unknown in life,” says
Joe. Bj’s favorite part of what he does
is similarly based on their client sat-
isfaction, saying, “Working with the

clients and helping them find the best
policy, coverage, and price and seeing
them happy about the work we have
done for them” fuels him every day.

In the Charleston market, agents
and buyers have their pick of com-
panies to work with. Choosing Bj
and Joe for your insurance needs
is a no-brainer. Using their friend-
ship and kindred spirits, the team
at Coastal Living Consultants will
always put their clients first. Their
commitment to their clients and the
area’s Top Producers will always
be their top priority, and they will
always put their clients’ best inter-
ests first and foremost.

COASTAL
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WARM WISHES FROM SHOWHOMES CHARLESTON

ur '-FL'F'E"I"TL Is Qur F"lll'rlt1

Cemme
(843)203. nm

LA TR LTl B

Moving Miracles Happen with
Incredible People and Trust

Home Staging | Home Updating | Home ReStyling | Home Managers
843.606.2811 | www.showhomescharleston.com

"Sdehbmé's'

HOME S-H\Ac-lme

Frvery Voice: g™ &
Fvery ldea.®

“From our technology package to
our marketing department, no other
company does more to support a
mortgage banker. It feels amazing to
be this supported.”

“it’s Just a famihy. | even hear it from
my realtor partners. That our people

care about each other enough to L =
make things that seem out of =
each, possible.”
- = ’
=

WE 'RE_HIRING

are-a timprovin ives (CalllMichelleltoljoinloudynamic; ever—eva!wng culture
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fodcreativeyinnovative, and. entrlepreneunuf individuals.

314-808-3170
iACIa  Www.usa- mortgage com K

ortgage o s e @ (843) 203'02 10 f

Ask for a FREE Miracle Moving Estimate! ==




Purge,
Pack,
Move! BN

A Trusted Partner for
Preparing Your Sellers to List

Purge more "stuff', make more money!

www.purgepackmove843.com
Purgepackmove843@gmail.com

GIVE YOUR FAMILY
THE GIFT OF

Get peace of mind with

26 - December 2020

HANKINPACK

DRIVEN BY INTEGRITY, DEFINED BY SERVICE.

“Ashley is my go-to closing attorney
for all of my clients! He cares deeply

about my clients and his staff treats
them with the utmost care and
concern. Regardless of your real
estate needs, Ashley and his team will
guide you through the process
towards a seamless transaction.”

- Jim Hart, Broker, NextHome Specialists -

S. Ashley Farr

597 Old Mt. Holly Rd., Ste 307 Goose Creek, SC 29445
843-714-2798 | ashley.farr@hankinpacklaw.com
www.hankinpacklaw.com

¢PURE

MAINTENANCE S.C.

Comprehensive air quality solutions that reduces
sellers costs and brings peace of mind to buyers

« Board-Certified Indoor Environmental Consulting and Contracting
« Indoor Air Quality Mold and Moisture Inspections
« The latest remediation technologies with guaranteed results

- 8 O

MOST AFFORDABLE GUARANTEED MOST EFFECTIVE

_qu-pa_edule Your Inspection Today!

(843) 400-3020 | heretohelp@puremaintenancesc.com

= . §
12\&0; £l PureMaintenanceSC.com fr'“?T )

Collaboration is not an option. It's a promise.
When we work with Homebuyers, we build homes around their lives - not the
other way around. The same is true when we work with vou. At David Weekley
Homes, we work hand-in-hand with vou and vour Team o ensure thar vour
Clients” path to homeownership is as seamless and fulfilling as possible - and
so 15 your experience in helping them get there. That's The Weekley Way.

Dawvid Weekley Homes Team Member
with Valerie Manis and Real Estate Agent Shanni Lo

Homes from the low $200% to low $800s+
in the Charleston area

The Keaton The Bridges The Meadowview
Point Hope Nexton - Midtown - The Village Collection  Nexton - Midtown ~ The Park Collection
1021 Harriman Lane 11 Carefree War 210 Caretree Way

e e " e R
Charleston, S5C 29492 Summerville, SC 29486

Summerville, SC 29486

Learn more about our model homes by contacting 843-998-7128
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Photos by Charleston ']" ¥
Real Estate Media

Carolina Life
Real Estate

& Auctions

With the Charleston market growing by leaps and bounds,
there’s a little slice of heaven about 30 minutes outside the
city that very few agents specialize in. Morgan Brinson Fann

of Carolina Life Real Estate and Auctions grew up in Moncks
Corner, and has spent her career enlightening people on

the true beauty and serenity of the area. “While most people
are focused on the Charleston area, I am passionate about
Moncks Corner. It’s becoming a real up and coming area that

is not as far out as people think. There are a ton of waterfront
properties,” Morgan says.
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The most rewarding part about
real estate is the relationships that

| have made throughout the years.



Growing up, Morgan’s mom, Robin
Ward Nichols, was a very successful
and well-respected REALTOR® in
the Moncks Corner area. While it
would seem fated that Morgan would
herself become an agent and later a
broker, she wasn’t so sure, “A lot of
my friends were going into nursing,
so I decided to go to school for that,
however, I learned pretty quickly that

wasn’t the path for me,” she says.

After graduating from Charleston
Southern University in 2008, it took
her no time to realize where her

true passion lied. “Once I graduated,
literally a week later I decided to get
my real estate license. I knew that I
was entering the business at one of
the hardest times, but I was ready for

the challenge. I worked two jobs until
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2015 until I became so busy with real

estate that I could let one job go.”

Following in her mother’s footsteps,
Morgan joined the family business

and never looked back.

“I grew up in the real estate business.
My family has developed many neigh-
borhoods in the Lowcountry, and my
mom was and still is a Top Producing
REALTOR® so I wanted to follow in
her footsteps. She truly has shaped
the way I do real estate and is highly
admired and recognized in the real

estate industry.”

It wasn’t, however, a great time
to enter the world of Real Estate.
Morgan knew it would take a ton of

hard work and dedication to build her

In real estate,
you have to
show your
clients that you
are never too
busy for them.

career, especially at such a young age,
“The biggest challenge I faced in real
estate was, in the beginning, was my
age. I was 21 years old and people did
not want to take me seriously. I was
young, but I was eager to learn and
had a great mentor! The fact that I
worked with my mother truly helped
me overcome this since she was a

highly respected agent!”

Since Morgan started her career at
the young age of 21, she has basically
grown with her clients. “The most
rewarding part about real estate is
the relationships that I have made
throughout the years. When I started
real estate, I just graduated from col-
lege so my client base was first time
home buyers. I have ‘grown’ with my
clients as they have gotten married,
had children, and went through family
changes! It’s like I am a part of their
family.” Helping her clients through
the good times and bad ensure
Morgan’s clientele will always come
back to her.

“My clients truly find me trustworthy
and know that I will guide them in the
right direction even after the transac-
tion has closed. The key to a success-
ful real estate deal is communication
and that is what a lot of agents are
lacking in our industry. My clients
know that I am never too busy to

take care of them and to answer their
questions. They are my first priority
and they become very comfortable
and confident in my ability to help

them,” she says.

Lack of communication, while ram-
pant in the world of real estate, will
never be an issue when working with
Morgan. She knows the importance of
staying in contact with your clients,
no matter what, saying, “In real

estate, you have to show your clients

that you are never too busy for them.
They come first. It is a very demand-
ing job and you have to handle stress
very well. I wake up every day, even if
I have nothing on the schedule, and go
to work. Every day is an opportunity
to help someone and people like to
see that you are working. If you show
your sphere that you are working,
then they know you are going to do

the same for them.”

Now, as a working broker and Broker-
in-Charge of Carolina Life Real Estate
and Auctions, Morgan spends most of

her days helping other agents realize

their potential. “I am truly here to

help my agents. It is not a competition
and they can call me anytime, even if
I'm on vacation, and I will do anything
to help them get their answers. We

all have the same morals and ethics,
which is why we work well together.”
The specialized boutique company
has proven that Moncks Corner is the
next big thing in the Charleston Real
Estate market, and Morgan is at the
forefront of that growth. She knows
the area like the back of her hand, and
there is no one better suited to buy

and sell real estate there.
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—SERVPRO™
FIRE DAMAGE?
Were [Hlere T [Help.

Step 1: Emergency Contact

Step 2: Inspection and Fire
Damage Assessment

Step 3: Immediate Board-Up and
Roof-Tarp Service

Step 4: Water Removal and Drying

Locally Owned & Operated

(i water damage is present) ' GERVPRO of Downtown Charleston @

Step 5: Removal of Smoke and
Soot from All Surfaces

(843) 577-2470 r
admin@servpro10707.com L .

3 L3
CERTIFIED |

l /
Step 6: Cleaning and Sanitizing www.servprodowntowncharleston.com \ CLEANED /

Step 7: Restoration

FIRSTS ARE EVERYTHING

LET MCCANTS LAW FIRM GET YOURICLIENT IN
THEIR DREAM HOME FOR THE HOLIDAYS.

"I have been working with Patrick
Townes recently and he is
amazing. Very knowledgeable. |
will continue to use McCants in
the future!” - Leo C.

" McCants Law Firm | Patric
Call Patrick Today!
(843) 884-9394 | patrick@mccantslawfirm.com

782 Johnnie Dodds Blvd A ¢ Mt Pleasant, SC 29464
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Marcia Germai
Main
843-990-606s I Account Executive

mgermain@chv\,pro.Com
WWw.chwpro.com,
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Home staging helps the

? P Y buyer visualize the property
<

~ as their future home.

“I was so thrilled to find Emily several
years ago, and she has been my go-to
stager ever since. [ do not list a home

without bringing Emily in to work her

magic because she helps my sellers get
top dollar in record time!” - Jackie S.

EMILY WALTON
(843)532-7888
www.southernstagingsc.com
emilywalton39@gmail.com

@ @SouthernStagingSC

"Sam was thorough and honest.

THE BEST
He explained in detail what
CHOICE FOR needed to be done and why.

He took the time to answer all
YOUR HOME of our questions and he sent us
very detailed documentation
that permitted us to move
INSPECTION forward and make all the
necessary upgrades and/or
- repairs in an informed fashion."
| | PILLARTOPOST - Heather H

HOME INSPECTORS

Pillar To Post offers three exclusive * *
Home Inspection Packages to *ﬁ‘
best suit your client's needs. www.charlestoncounty.pillartopost.com

FIVE STARS : :
RATING sam.leslie@pillartopost.com
State License #RBI1458

NACHI #19042504

0
0%
0’:.0

FLOOR COVERINGS
{ilunational

FLOOR COVERINGS INTERNATIONAL CHARLESTON

843-214-3163 | charleston.floorcoveringsinternational.com

LICENSE#: SC 57821




h 1 WE'RE HOLLIDAY INGRAM

Closings made Simple and Seamless

Purchases and Sales « Refinancing « Home Equity Lines of Credit
(HELOCGS) « Contracts « Deed Preparation « Title Searches

"As a Realtor, I want my clients to have the best experience they have ever had during a
real estate transaction. One of the key players for us is the closing attorney. We have
used Summer Reyes for years. She works with a great innovative company, but most

important to the smooth transaction is who she surrounds herself with. They give me
exactly what I am looking for most from an attorney, peace." - Jeffrey Gregg

Merry Christmas to our Top Producers!
Welcome Bo Roberts to the team, our Christmas
W gift getting you to the table faster!

.
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Summer Reyes & Bo Roberts
. Closing Attorneys
e - -

e - - 4 .
Need legal assistance with a real estate closing? :
+%¢ &iveSummer or Bo a call and close on a “hi” note! 2§

843.970.3770

e
QSummer@hollidayingram.com s

S
Bo.Reberts@hollidayingram.com

. www.hollidayingram.com

MITCHELL HILL
INTERIORS + RETAIL + CULLECTIUN + GALLERY

. ABOUT MITCHELL HILL

mf;ﬁﬂk Mitchell Hill is the brainchild of two
| creative minds, Michael Mitchell
and Tyler Hill. With a staff of powerful,
innovative women, the gallery
space and design firm has grown
from two to seven fulltime employees,
houses over 30 nationally known
artists, and carries top-tier brands.
¥ The art gallery is a space for clients
to discover a piece of artwork they
truly love, or to consult with us
about projects in their homes. One
of the best compliments we regularly
receive is how inspirational our
showroom is. We are home to
Charleston's largest rug gallery!

LEARN MORE ABOUT HOW WE CAN HELP YOU ON OUR WEBSITE, SOCIAL MEDIA, OR JUST GIVE US A CALL!

843.577.0400 ¢ www.mitchellhillinc.com
info@mitchell-hill.com
414 King Street ® Charleston, SC

MICHAEL MITCHELL

K @ TYLER HILL
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Rainbow Row Properties

By Jennifer Guerra
Photos by Charleston Real Estate Media

After a serious injury ended his successful
remodeling business, Jared Jackson, team leader

of Rainbow Row Properties at The Boulevard
Company, had to change the course of his career.
Deciding to join his wife Erin in Real Estate seemed
like a no-brainer, as he put his blue-collar back-
ground and experiences in the hospitality world

to good use. The husband and wife team hit the
ground running, putting their family, community,

and clients above all else.

“I owned a remodeling company. I really focused on
doing bathroom remodels. I truly loved it and the
money was good. Ended up getting hurt pretty bad
on a job and had to have emergency neurology sur-
gery on my back. Was numb from the waist down.
Still have some effects from it. I tried to keep the
company going but trying to maintain a staff and a
recovery were just too much. My wife, Erin, was an
office administrator for a Real Estate brokerage and
suggested I give it a shot. It was a good transition as
I had been self-employed for many years and had a
good database to start from.”
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That database would come in handy when COVID
hit and everyone had to pivot the way they do
business. It was the relationships he has culti-
vated that would ensure their success in North
Charleston. “This whole year has been a chal-
lenge. We had a pretty rotten first half of the
year. Had to re-learn how to do our jobs and then
add in having our four-year-old son home created
issues. Daycare was shut down then schools hav-
ing their issues with starting back up has prob-
ably been the biggest challenge, professionally
and in business. We're a tight little family but it
is difficult when you have both parents working
from home with full-commission jobs and a four-

year-old boy who can dominate your attention.”

Prior to Real Estate, after leaving his hometown of
Indianapolis, Jared spent close to 13 years work-
ing all over the south in the restaurant business. It
was that experience that taught him the servitude
that he uses every day as a REALTOR®. The most
rewarding part of his business, he says, is “Helping

people. I have been in the service industry my




| have been in the service industry
my entire life and | live the servant
leadership mantra.

—

entire life and I live the servant leadership man-
tra. My clients are my life. I also enjoy being in an
industry where the path to success is written. We,
as agents, don’t need to reinvent the wheel. We just

need to put in the effort to achieve our goals.”

His goals, in fact, have nothing to do with awards,
or even money. His definition of success is, “Being
able to leave a business and legacy after I'm gone,”
and what better way to do that than having a family
business. Not only does he do everything for his
family, but also his community. Jared and his wife
spend much of their time, and money, fighting for
the homeless in the Charleston area. Supporters of
nonprofits like Homeless Helpers of Charleston and
One-Eighty Place, Jared is also a big supporter of

our county and state park systems.

While most couples couldn’t imagine working with
their significant other, Jared and Erin have built

a team based on mutual respect and hard work.
While many people are stuck, and stressed, work-
ing at home with their partners, Jared and his wife

“do great working together from home. We are very
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different at our core. I will just jump off the cliff.
She has to do the research on how high the cliff is
and the best way to jump. I really married my best
friend, and while our work-life balance is non-ex-
istent, we manage it well. Client appointments take
precedence over everything.” Jared even jokes that
his four-year-old son has shown more homes in

Charleston than most agents!

With 2020 being what it is, Jared and Erin have
used this time to build Rainbow Row Properties

to last a lifetime. Their dedication to their clients,
their family, and their community will ensure a suc-
cessful team for their son to one day inherit, should
he choose to. Since legacy is of the utmost impor-
tance to Jared, it seems his goals are well in reach.
He has even obtained his Broker’s license last year.
Building a relationship-based business has worked
out well for Jared and Erin, proving that when you
serve your clients with passion and hard work, the
longevity of your business will be sustained. As
Jared’s favorite quote by Babe Ruth says, “You can’t

beat someone who never quits.”
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We provide the independent investment
management, tax, and comprehensive
financial planning you’ll find at other

successful firms. What makes us
different is our specialization in
retirement and all the unique financial
decisions and challenges that exist in
the second half of life.

In addition, for interested clients, our
2= Retirement Lifestyle Coach is available
| to help you define what brings you joy
and purpose. We’ll ensure your finances
support a life you’re excited about and %
. When you need a referral, we’ll connect |
=" you to our wide range of vetted local
professionals from traditional tax and
legal help to home upfit or travel
professionals and elder
care specialists.

We seek to help clients over the age of
50 maximize their return on life.
Let us show you how!

. y
Lauren Brandon Providing you & your clié'nts with only the
Client Relations & Marketing Director highest quality information, setVices, and products.
Erik Hofstrom CFP® Full-service agency licensed in South Carolina, North Carolina,
Chief Retirement Officer Tennessee, Virginia & Georgia.
Melanie Hofstrom
Retirement Lifestyle Coach
843-408-0404 ¢ erik@livswell.com ® www.livswell.com ‘m%ues to adhere to all CDC suggestions and guidelines. Give our

team a call today to set up an appointment to receive an insurance review!**

1312.Bowman Road « Mount Pleasant, SC 29464
2900 North Main Street - Ste E « Moncks Corner, SC 29461

77 Grove St.  Charleston, SC 29403 ¢ K] @ErikHofstromCFP
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“Stephanie was so amazing to work with! She’s friendly and knowledgeable and has an
incredible team! I cannot recommend her enough! Such a smooth and positive experience for
this first time home buyer. She was there for me every time I needed something. Super

responsive and warm. Loved my experience!” - Chelsea A., Facebook Review

Stephanie Medlock

BRANCH MANAGER | MORTGAGE LENDER | NMLS# 245660
PLATINUM LOAN OFFICER | VA LENDER | 18 YEARS EXPERIENCE

Call my office directly, email me or schedule
an appointment using the GR Code..

843-216-8997 | www.stephaniemedlock.benchmark.us
stephanie.medlocki@benchmark.us

858 Lowcountry Blvd #102 | Mt Pleasant, SC 29464
Licensed in South Carolina
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o bperorsinr granlitying. This is not & cormmitment to lend, Ot nesbrictions may apoly
anchenattg) o ==

......

step of the way. 2

@ FUNDTHATFLIP

Bring More Value
to Your Clients

STREAMLINED FINANCING & SERVICES FOR
REAL ESTATE INVESTORS

Fix and Flip

New Construction

Fix and Rent

Fast, Reliable Closing

Why Do People Have

Estate Sales?

MOVING
down the street, to a new stare or even
across the streer

TRANSITIONING

into a retirement or continuing care home

DOWNSIZING
a liferime’s worth of belongings

DEALING

with a major life event

From the way we plan, price, stage and
condbict the estate siale fo the reseles we will
dclieve an your befalfl
you simiply coslen
chanse a better partner
than Blue Maon,

v
MARCY SCHWARTZ
pirier 5

C)BLEM

(¥
3 _,-" -

R o

Pat Durkin

& 440-724-2078
= deals@fundthatflip.com
& www.fundthatflip.com

* OLD REPUBLIC HOME PROTECTION

YOURONTERVATTATILYICOmPanY’
STTOUIA AW OTKEASATATU I SRy O R0 O

We're grateful to support you and your clients
with superior home warranty coverage.

Contact me to

learn more,
Debbi Zepp

Senior Account Executive
B00.282.7131 Ext. 1383
DebbiZ @orhp.com
my.arhp.com/debbizepp

Pople Hebping Fople
cople !"Iifipu-u.r_:; ! ..-f_'.‘f)t!z
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| love
seeing
others
happy
and even
more |
love being
part of the
reason
they’re
smiling.

Tabby
Realty

By Jennifer Guerra
Photos by Charleston
Real Estate Media

Victoria Breault
took a leap of faith
when she left her
successful Real
Estate careerin
Connecticut for

the unknown
Charleston market.
Chasing a quality
of life that escaped
her in the northeast,
Victoria and her
family decided to
ditch their snow
shovels for flip
flops and moved to
Mount Pleasant to
live life in the year-

round sunshine.

While life wasn’t always easy for
Victoria growing up in Connecticut,
she always knew Real Estate was
where she would end up. Growing up
without a lot of money, her family’s
business showed her what hard work
could get her, she says, “My family
used to have a business where they’d
clean out houses before they went

up for sale. I remember being young
and loving to go into all different
homes and find unwanted ‘goodies’
from families that were leaving. We’d
come into the home when the family
left behind only garbage (unwanted
items). That started my passion. I
grew up without a lot of money so
most times all the homes we went
into were better than mine.” Victoria

uses her past as fuel to build a

business based on mutual respect and

shared success.

As Broker and Owner of Tabby
Realty, Victoria used her years of
working for larger agencies to form a
smaller brokerage that puts the needs
of her clients and team above all

else. Choosing quality over quantity,
Victoria uses her success to help
those around her become just as
successful, saying the most rewarding
part of her business is, “Helping my
clients and helping my fellow agents!
I love seeing others happy and even
more I love being part of the reason
they’re smiling.”

Building a business in the time of

COVID seems daunting, however,
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Victoria knew it was the right time
to build her brokerage and support
her friends and fellow agents succeed
when it seemed all but impossible

to do so. As her husband’s dental
practice was closed, Victoria realized
it was time to step up and do what
she always dreamt of doing, creating
a brokerage that cares. Separating
Tabby Realty from other agencies

is the fact that Victoria is always
focused on the relationships she has

with her clients and fellow agents.

Her number one goal is to help

others become successful, saying, “I
can teach anyone Real Estate, but

I cannot teach them to be nice. I do
everything I can to make them suc-
cessful. I help with marketing and pay
out of my own pocket for anyone on
my team. Being successful wouldn’t
be the same if I couldn’t do it with my
friends and I am happy to open my
wallet to help them succeed.” Being a
part of another agent’s foundation is
more important to her than any dollar

amount she could make.

Her passion to help others realize
their Real Estate goals doesn’t just
stop with her team. Victoria has
formed The Women of Real Estate
Tribe, empowering women in the Real
Estate sphere to support one another
in every way possible, she says, “A
candle loses nothing by lighting
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another candle. My hope with that
group is to break down the barriers
that there’s this misdemeanor that
giving someone else tips would take
away from your success.” She fully
believes that it doesn’t hurt to share

your tools with others.

It is also of the utmost importance
to Victoria to build a brokerage that
doesn’t attract business just because
of their numbers or fancy listings,
“But because we are real, kind-
hearted, experienced, and work hard
for our clients.” Finding a brokerage
that cares more about your success
than you do is a rarity in the Real
Estate world, but that’s exactly how
Victoria has built her business. “We
are a growing brokerage very inter-
ested in seasoned and new agents
wanting to be part of something spe-

cial,” she says.

Victoria’s love for her family and
friends bleeds into everything she
does as a broker. She wants to be
remembered for her generosity and
kindness, and there is no doubt those
two words will become synony-
mous with Tabby Realty. Her goals
of, “Making promises and keeping
promises,” as well as, “Always going
into every situation with the intent to
serve, not to make money,” will ben-
efit any REALTOR® who is fortunate

enough to join her team.
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BLUETAPE
SOLUTIONS

REAL ESTATE CLOSING REPAIRS

PRE-LISTING ¢« INTERIOR « EXTERIOR
ELECTRICAL « PLUMBING ¢« HVAC « CL-100

LOCAL & VETERAN-OWNED

843.410.9249 | www.bluetapesolutions.com | Licensed & Insured

CREM

CHARLESTON REAL ESTATE MEDIA

SHOW YOUR PROPERTIES
IN THEIR BEsT LiGHT POSSIBLE.

We'll make you and your listings look good.
. | BB [y

PHOTOGRAPHY « VIDEOGRAPHY ¢« AERIAL SERVICES « 3D TOURS

CoNnTtAcT CREM ToDAY!
(843) 608-1426

g "l |
www.charlestonrem.com ¢ info@charlestonrem.com
1156 Bowman Rd., Suite 200 * Mount Pleasant, SC 29464 e
g Zillow Certified
@chatlestonrealestatemedia Photographet
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THE
BARTON

"The Barton Team takes an empowered Team approach
to ensure that our clients and our agents experience a
WOW home loan process. Our Team is dedicated to
assisting you and your client every step of the way. We

TEAM

highly value and appreciate you as a referral source
and we are here to help make you shine."

mortgage

As a first time home buyer, | needed as much guidance as possible with someone who |
trusted. Chris Barton was the perfect lender to help me find my dream home. He was
honest, patient, and truly had my best interest at heart in everything he did. | highly suggest
Chris Barton to any and everyone purchasing a home.

Molly G | Charleston, SC | Source: Zillow

Christopher Barton

Loan Officer | NMLS# 1514521

4921 Centre Pointe Dr, N. Charleston, SC 29418

O: 843-576-4811 | M: 803-463-5449 | F: 843-806-4520
cbarton@guildmortgage.net

Guild Mortgage Company is an Equal Housing Lender; NMLS #3274
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A Little Staging Sells for the last couple of years and have always be
ter they finish. They have staged empty homes as well as moved fTertur
n + ome to give it a clean, fresh / ok Even the owners ar. plea gatly su
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-Toula |o, anni Brokeq As

843 609 8440 | a||tt|estag|ngsells@gmall.com | www.allttlestagmgsells com  © @ f

50 - December 2020

-
=
-

Wishing you and

yours health, peace ,

and prosperity
in the new year

I Curtis
Shelley

in] f]
C: (864)993-1536

h'lrll .com

E

ﬂ Home
Warranty

-

PROTECT YOUR
DOORSTEP DELIVERIES.

Taking proactive measures like installing security

cameras and getting an alarm system installed has

the potential to lower your Homeowners insurance
rates by as much as 20%.

Improve your home security.

Invest in a video doorbell.

Have your package
shipped to a locker.
Scan the QR Code

to learn more!

&l Jenny McKenzie

1 % Agency Owner

843-408-4554

. BrightwayMcKenzie.com
jenny.mckenzie@brightway.com

... " 3
Brightway %

INSURANCE k-
The McKenzie Agency
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THE MARTIN FREEMAN
GRIQUP |

CAROLINA ELITE
REAL ESTATE

indsey Martin and
Britt Freeman of the
Martin Freeman Group
at Carolina Elite Real
Estate have found a
niche in the 55 and over
community. The expertise, attention
to detail, and service they show their
clientele has turned their business
into a huge success, together having
sold over $125 million in Real Estate
in just under four years. Their com-
plete knowledge of the active adult
market in Charleston gives them the
opportunity to succeed in an area of

Real Estate often overlooked.

While both ladies have been in

Real Estate since 2004, the Martin
Freeman Group was formed in 2017.
After years of working together for
Pulte Homes Del Webb neighborhood,
Lindsey says, “We became business
partners the first go-round in 2007
when we were tasked with opening
the first Del Webb community in

the Charleston area. We remained
partners for the next five years. After
I went into general brokerage, Britt
joined me here in January 2017.”
Lindsey and Britt have taken their
successful partnership and built a

business rooted in the strength of the

relationships they have cultivated

with their clients and other agents.

Lindsey grew up in the suburbs of
Chicago and left the cold weather for
school at the University of Florida.
Straight out of college, she was
recruited by Pulte Homes and worked
in new home sales. Britt, originally
from Charlotte, North Carolina,
attended Florida State University
where upon graduation, she would
begin working for a large national
homebuilder. In 2007, the two would
begin their journey as teammates
when they were asked to bring Del
Webb’s new neighborhood concept
to the Charleston market. The two
quickly knew they shared a similar
work ethic, and when partnered up
within Del Webb, their partnership

was as fluid as it could be.

Prior to forming the Martin Freeman
Group, Lindsey was extremely
successful growing her career as a
REALTOR® and broker. It was no
surprise that Lindsey would call upon
Britt when the business became too
successful for one agent to handle. “I
grew the business to 40 sales a year
with no assistant or business partner.
I had my first son in 2016, took two

weeks maternity leave, and knew

the only way to continue to grow the
business and offer the same level

of care to our clients while having
balance for my growing family, was
to have a business partner. There was
nowhere else I looked then to Britt,”

Lindsey says.

Beyond the fact that they have sold a
ton of homes together, Lindsey and
Britt both provide the same level

of service to their clients. No mat-

ter what, clients will get the same
commitment between the two of them
to ensure they’re taken care of at all
times. Their clients have come to
expect that the level of service of the
Martin Freeman Group will never be
compromised, as Lindsey and Britt
have built their business based on
this fact. The white-glove service
they provide each and every person
they do business with ensures that
from their first sale, to their last sale,
nothing will change with the way they
treat each client.

Considering their foothold in the
active adult market, they know their
clients are buying their fourth, fifth, or
even sixth home, and want to make the

process as flawless as possible. Since
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most of their clients are buying from
out of town, Lindsey and Britt have the
process down to a science. “The nature

of who we service most are mostly

We are workers. We commit ourselves

active adults looking to move south.
‘We guide them through the process i - )
when they are not physically a part of toa ].eve]. Of excellence that I thlnk

the process. We are the liaison in their

absence. They are looking for a com- - 1 _ - -3 can be SomeWhat rare in thlS lndustry

munity feel where they can meet new — : ' -

’ - . -
people and form new relationships Y x .
easily,” Lindsey says.

The Martin Freeman group uses their
experience in the over 55 communi-
ties to ensure their clients a seam-
less transaction while maintaining
great relationships with everyone
they work with. “The relationships
established, both with each other
and with our clients,” Britt says, is
the most rewarding part of work-

ing together. She continues, “Our
clientele is largely from out-of-state
so during the home purchase process
they really rely on us to oversee the
process, guide them appropriately
and ensure that the process is as
seamless as possible. We get to know
them very well and I think they truly
appreciate our efforts. In turn, if they
happen to have a friend or family
member deciding to move to the area
once they’ve moved down we get a
call from them asking to assist their

loved one as well.”

The success of the Martin Freeman
Group is based upon not only the
teamwork between Lindsey and Britt,
but also their right hand Morgan
Paterson, Lindsey says, “We have
this incredible person behind the
scenes ensuring that no balls are
dropped. She takes what we do well
and enhances it, she’s the extra level
of personalization and care we offer
with each transaction.” It’s that level
of attention to detail that has made
this team the success they are in just

under four years.

“We're truly a full-service team. As
an example, when a client we’re rep-

resenting is purchasing and building
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anew home, we are there throughout  Lindsey and Britt know that their especially seasoned with new neigh-

the entire process. We are there at clients not only need, but deserve, borhoods in the Summerville area

the first visit and every other visit agents who have their best interests like Nexton, Carnes Crossroads, and

prior to their decision making, we’re at heart. They work hard to keep Cane Bay. The compassion they show LI 'h =33

with them to sign the contract. We those relationships flourishing, each client, as well as other agents, = ; L,‘m K. ,F'a,-:. : ‘

attend the design studio appointment  saying, “We are workers. We commit  will prove to be the reason The Martin t et e

and lend our expertise, we attend all ourselves to a level of excellence that ~ Freeman Group will be Top Producers E ':Lﬁ m‘? :;'.; e M - e

builder meetings either with them I think can be somewhat rare in this in Charleston for years to come. You ‘v-,. i b _ _‘T. E-?\ : A e H g
or as their advocate when they are industry. And we do what we do with ~ won’t find two better agents in the E‘i m ﬁ‘* . '3(:3_ [ —— ‘..3;; ;{' i 't-_rlﬂ iﬂ‘;ﬁr’
unable to attend, we take pictures of a very high level of morality and com-  Charleston market that go above and - *-— .F'“' S e m@._ . > 4 & - S0 -
their home each week so they can be passion for our clientele. We aren’t beyond the call of duty for their cli- f‘—-— ‘-“‘E'r [ i £ - - o 'E' ﬁ“m oy
part of the construction process. We merely salespeople, we are counsel- ents. They are constantly evolving and E U (4 m 4 / L_,,' i o | g W v

attend their home orientation and ors and advisors guiding our clients making the necessary changes to, “Be £ B, X ¥ = . . *‘ ﬁ- Wi

closing. We set up third-party inspec-  to the best decision for their families.”  Better, do better, and get better,” and

LT i D

tors, we give them recommendations in these trying times, you couldn’t ask E"_JI -y n[\"‘
on professional services after closing. =~ While they may be experts in active for more from an agent. e eSS
This is how we approach every home  adult communities, they are also =i =1 (A0 . LAY b

sale and listing. We never want our extremely knowledgeable in all
clients to feel like their best interests types of Real Estate deals. They’re

T j

aren’t our top priority,” Britt says. specialists in new construction, and
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With over 40 carriers in South Carolina, Goosehead has the capability to customize
all your insurance needs to ensure you are receiving the best coverage at the best rate.

Goosehead — The smarter, simpler way to purchase insurance.

AD LEWIS Agency Owner
@ goosehead 843.877.5445 | direct - 800.474.1377 | SERVICE
ﬂgfﬂﬂ-ﬁsmm 940 JOHNNIE DODDS BLVD, SUITE 100 | MOUNT PLEASANT, SC 29464
Home ¢ Auto * Umbrella * Flood www.goosehead.com | a.d.lewis@goosehead.com

_
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“I have had the distinct pleasure of working with the Suttles Law Firm on
multiple occasions with multiple clients. | have worked with several
others in the area and while they checked a box, none of them seemed
to actually care about their clients. Brent, Jamie, Laura and all of the
team at SLF go out of their way to ensure their clients are informed,
educated and protected through the process of buying and selling their
LAW FIRM LLC homes. This is easily the best real estate attorney in Charleston.”
- Kevin Richter www.ZourzoukisHomes.com
Py NEW CONSTRUCTION | DEVELOPMENT | ADDITIONS
843-214-3383 | george@zourzoukishomes.com

REAL ESTATE ESTATE PLANNING

 Residential - Wills

- New Construction . Trusts

. (Riofmmeraal - Powers Of Attorney

» ReTinance

. HELOC + Healthcare Powers CHAINS OF MODERN-DAY SLAVERY.

. : of Attorney . Al : .y

« Quit Claim Deeds Did you know there are more victims held against their will today than

. Short Sale Negotiations | eve.r bei.’orfe? Th:?\t's why N2. Publishing,.the company behier t.his
. : magazine, is financially committed to helping end human trafficking.

- Contract Review Brent W. Suttles

And through their advertising partnerships, the businesses seen
within these pages are helping us break these chains, too. Learn
more about our cause by visiting n2gives.com.

Brent@SuttlesLaw.com // suttleslaw.com // (843)636-8841




Carolina One
Real Estate

»» celebrating leaders

By Jennifer Guerra
Photos by Charleston Real Estate Media

Maggie McDuffee, Broker-in-Charge at Carolina
One’s Longpoint Road office, has spent her life in
the pursuit of helping and inspiring others. Joining
the Real Estate world at the age of 18, Maggie has always
wanted to be a leader. It would be no surprise, at the young
age of 29, that she would become a Broker in Charge, using her
leadership skills as the “how” and her passion to build up others
as the “why” for everything that she does.

“I think my defining path has roots in my sincere interest in
people. I find people, their ideas, and their goals inspiring. I find
it interesting to learn what makes someone tick. I am always
curious about what inspires people to do what they do every day.
I like leadership for that reason. Leadership allows you to have a
big impact on a group of people and that’s part of what drives me.
I know that I have the ability to help people identify their goals
but I also have the energy and drive to help them get it!”

With her mother being a successful Broker/REALTOR® in New
Jersey now and while she was growing up, Maggie was convinced
that Real Estate wasn’t for her. She says, “I saw how hard and
how often my mother worked and I saw how stressful the job
was at times. Knowing what I know now, I realize that I couldn’t
appreciate the rewards of the job.” The honest truth is that she
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tried her hardest not to get into this line of work,
saying, “I’'m not sure anyone gets into Real Estate
because they actually like writing contracts,
negotiating repair addendums, or doing worse
things like cleaning toilets one hour before clos-
ing! These are only three things in the laundry list
of the things that come up almost every week in
our offices! But the truth, I believe, is that people
get into Real Estate because it funds a passion.”

Maggie’s passion is people!

So even though Maggie was working as a
REALTOR® at the time, which we know to be a
very people-oriented profession, she graduated
college and chose to switch paths to pursue a
career in her chosen degree field which is Social
Psychology and Criminal Justice. This is when
Maggie found herself heading to Charleston to join




the AmeriCorps to run a program called Lowcountry Civic
Justice Corps (LCJC). LCJC was an inmate re-entry
program that assisted men re-enter society begin-
ning six months from release and concluding six
months post-release. She says “My job was to
work alongside selected inmates to collab-
oratively develop strategies and plans for
these men who were six months from
release and see them through the tran-
sition period. The goal was to get them

a job, safe housing, identify allies in the
community and essentially get them on
stable ground. The belief was that if we
could accomplish these things, ex-of-
fenders leaving jail would become assets
to the communities in which they lived,
rather than liabilities. National recidivism
rate is about 67% in the first three years of
release from incarceration. Our program had
a 97% success rate! It was incredible! It just goes

to show that ‘planning prevents’ and a strategic plan

often yields successful results.”

Yet somehow, Maggie kept finding herself back in Real Estate.
And little did she know how that her degree in Social Psychology
would also come in handy in her Real Estate career. As a
non-competing Broker-in-Charge, Maggie uses her experiences
to, “rally the troops,” so to speak. It’s her people skills that
helped her rise the ranks at Carolina One so quickly. Her love

of helping agents reach their full potential, both personally and
professionally, has led her to an extremely successful career. So
successful in fact, that she is opening her second office in Park
Circle this month!

As Broker in Charge, one of her missions is to build what she
calls “destination offices.” Which she elaborates to say, “My
mission is to build a culture at my office(s) where people feel
inspired to show up each day and leave feeling fulfilled by the
experience they’ve had. Whether those feelings emerge from

a two-second conversation you've had, someone helping you
through a problem, or maybe just someone making you laugh and
feel good. That’s the stuff that matters most about why we all
show up each day.”

Any agent new to Real Estate should heed Maggie’s advice, to
“Humble yourself enough to know that you need to network with
other REALTORS® in our market. This will allow you to get to
know each other and ultimately stay collaborative throughout
transactions. Everyone knows it’s so much easier to successfully

complete a transaction and serve your clients best when you have
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an agent that you know on the other

side! The agents’ ability to collaborate
plays a huge role in the experience of
clients. Don’t put yourself above this
or in the way of this, nobody is too

good to get to know someone new!”

The happiness of her REALTORS®
and their clients is the most import-
ant part of her job, and she excels at
it. She is always looking for the next
big thing to help her agents blossom
in the industry, as she is only as suc-
cessful as her agents are. “Real Estate
is an odd industry in that one minute
you could be competing with someone
for a listing, then the very next day
turn around to ask that same agent

to bring you a buyer now that you’ve
secured the listing! It’s our purpose to
collaborate for the sake of our clients.
We’re not against one another, we
work WITH one another.” Having a
Broker who wants to help you become
successful makes all the difference,
and Maggie is the one you want hav-

ing your back all the way through.
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We can see your
roof from here.
This DRONE beats
binoculars. Every. Time.
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RADIANT

HeME INSPECTIONS

i@

@RadiantHomeInspection -

Check out our social media pages to see - JEFF YANDLE
Founder, Inspector

InterNACHI Member #16022230

(843) 824-4067 | jeff@radianthomeinspections.

infrared imaging in action!

FITTING
HARD-TO-FIT
LOANS

WHEN IT COMES TO FINANCING
A DREAM HOME, NOT ALL
BORROWERS ARE CREATED EQUAL.

That's why First Capital Bank offers a suite of
financing options for deserving buyers who
may not be served by cookie-cutter products.
First Capital Bank wants to be your go-to
partner in servicing those clients.

4

iiﬂ Bob Tennyson.ﬁ !F &
=== 843-860-9867
FIRST CAPITAL fcbcarolinas:ico n
BANK NMLS #1738222 8
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Make Your Closing

PAYNE-LESS

Let our team take the worry and stress off your shoulders.
We will handle your closing in the most expedient

and professional way possible.

“I've been working with attorneys for over 20 years & Payne Law Firm
is by far the best! I refer all of my clients here because I know they will

get exceptional service.” -Jennifer L.

280 Seven Farms Drive, Suite A ¢ Daniel Island, SC 29492

Daniel Island Location \ | ‘

NEW to Summerville

705 N. Main Street * Summerville, SC 29483
Next to the Red Pepper Restaurant

Moncks Corner Location
323 E. Main Street * Moncks Corner, SC 29461

LAW FIRM

Chase Payne, Attorney | (843) 606-5700 | chase@paynelawoffice.com | www.paynelawrealestate.com n

~ Home Ownership
Made Easy

for You

Regions’ Doctor Mortgage Program

You have unique financial needs. Whether you are a seasoned physician or just beginning
residency, our Doctor Mortgage Program is designed with you in mind. This top-class
loan program meets the special demands of physicians seeking home financing on their

primary residence.

Your benefits include:

- Minimum cash required with our No Down Payment Options up to $750,000 and 5% down up to

$1,000,000

- Ability to exclude certain deferred student loan payments from the debt-to-income calculation

- Ability to close your loan before you begin employment
- Available regardless of how long you have been practicing

-Reduced monthly payments since monthly Private Mortgage Insurance (PMI) is not required
Contact us today to learn more about Regions’ Doctor Mortgage Program.

© 2020 Regions Bank. Member FDIC. NMLS# 174490. All loans subject to qualification, required documentation, and credit approval. Certain exclusions may apply. Loan terms and availability subject to change. Regions and the logo are registered trademarks of Regions Bank. The LifeGreen color is a trademark of Regions Bank. {zger

REGIONS

MORTGAGE

Mortgage Production Manager
NMLS #607888
843-834-2713 Mobile

| robert.hardy@regions.com
201 S. Main Street
Summerville, SC 29483

Mortgage Loan Originator
NMLS #607890
843-729-8690 Mobile
843-329-6526 Office
ted.honney@regions.com
170 Meeting Street
Charleston, SC 29401

n Follow us for helpful tips
and information.

SELL FASTER &
FOR HIGHER DOLLAR

EASY ONLINE BOOKING = QUICK TURN-AROUND = PROFESSIONAL
IMAGERY = EXPERIENCED & SKILLED PHOTOGRAPHERS
EXCELLENT CUSTOMER SERVICE

COASTAL

SEE WHAT WE'RE ALL ABOUT
Book Online Today! coastalrephoto.com

843-212-7763 - info@coastalrephoto.com

Check out our projects on Instagram and Facebook li
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STAY WARM THIS
HOLIDAY SEASON

Choose The Company You Know.

Professional, Quality Heatling & Air-Conditioning

24/1 SRME-DAY SERVICE - RESIDENTIAL HUAC SALES & SERVICE - NEW
CONSTRUCTION HVUAC - COMMERCIAL HVAC - REMODELING - MINI SPLITS

Local Building and
Mechanical Partners

843-834-6325
michaelaustinchssc@gmail.com | www.Ibmphvac.com
Local, Family-Owned & Operated [¥

ANTTTRFE L XLITY 208 Y
ANDERSON
ROOFING & REPAIRS
| NL3-009-0936

WE GO BEYOND ROOFING!

FREE Estimates  Commercial & Residential * No Money Down ¢ Warranty

by Anderson Roofing

Call TODAY to save your client's money!

843-609-0936 * www.roofhunters.com
Licensed, Bonded & Insured ¢ 20+ Years of Experience
Locally Owned & Operated e TOP RATED Roofer on Home Advisor

Katie Hinson Lewis, Partner
843.996.1924

“ "I've found a true gem in

Altorney Katie Lewis.

She brings a genuine kindness to
her interactions and her
incredible knowledge
base is why | know my clients are
ALWAYS in good hands.”

- Matasha Viswanathan, REALTORE: ’,
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Q P» sponsor spotlight

By Jennifer Guerra | Photos by Charleston Real Estate Media

With an entrepreneurial
spirit, Taj Smalls, Owner

of Ninety7Frames, uses

his skills in videography

and photography to help
REALTORS® shine. Armed
with only a selfie stick and
an iPhone, Taj learned

the industry through hard
work and research of

his subjects, saying “The
footage came out decently
for the equipment | had. So

| recognized the vision that

| had but needed to fully
unlock it. I was hungry to

get that Hollywood look!

So | started saving up and
researching cameras and
how they work, studying
how movies look, the feel
and how to best introduce
subjects and the best way to
capture them. | invested in
some serious equipment, got
a feel for them and before

| knew it, people started
asking me to shoot for them!”
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Raised between Charleston and Greenville, Taj
was always looking for his next business venture.
Ensuring his clients will always get nothing but the
best from him, he spent years learning marketing
and website building to enhance his businesses.
Knowing college wasn’t for him, his time has been
spent working extremely hard to build something

he could be proud of.

The success he has earned is due to his determi-
nation to make his life exactly what he wants it to
be. “I always dreaded not being able to make my
own schedule and having to wake up based on when
someone else wanted me to. I can honestly say, if I
lived like your average 20-year-old, I wouldn’t be
here. I didn’t go out much, and if I was at a party,

I was there to film and make money. I realized all

my time needed to be 100% invested and focused on

building my brand. Now, at 22 years old, I own four

businesses,” he says.

His measure of success actually has nothing to do
with money, as he cares more about living his life
doing what he loves. As long as he has the freedom
to do what he wants to, he considers that a success.
While happiness is his ultimate goal, it’s his busi-
nesses’ achievements that define who he is and his
clients can feel that. The basic principle that drives

his business model is tied up in one word: family.

“In order to do what we do at a high level, we have
to know what our clients really want, and see their
vision. We spend so much time together it becomes
natural for me to ask them about their families and
their health, making sure they know how much we

appreciate them and their business. That is the most
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important thing to us.” It would be
nearly impossible to find a better
person, and business to work with as
his clients always come first, ensuring
above all else, they are thrilled with
their final product.

Seeing his clients happy is the most
fulfilling part of his work, saying,
“When I see the promotional video
I made for a business owner do

100 shares in under five hours, or
hearing the comments on how beau-
tiful the footage came out, and the
overall love that is shown fuels me

to keep going.”

While working with REALTORS®
and others in the Real Estate
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industry is his bread and butter, Taj
will film and photograph any event.
Weddings, birthday parties, and other
large events will always be a major part
of his business. No matter what, his
main goal is that anyone who hires him
will get nothing but his best, he says,

“I want clients to know that whatever

vision you have, we will bring that to life.

We treat our clients like family, and we

aren’t satisfied until they are.”

Anyone who hires Taj and
Ninety7Frames will no doubt be thrilled

with the work they do, and the great thing about him
is his willingness to constantly learn and grow. Client
satisfaction will always drive him to continually do
better, and given his young age, his skills will only
grow from here. Undoubtedly, his niche of doing pro-
motional videos for REALTORS® will seal his suc-
cess in the Charleston market, as his work ethic and
determination to be the best will always serve him
well. Any of the Real Producers partners and agents
who would like to try out Taj’s services will get 20%
off of video production through January 2021, so now
is the time to see why Ninety7Frames is taking the
Real Estate market in Charleston by storm.

Ninety Frames

9

A focus on creating functional, beautiful
spaces that capture the essence of your client.
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GRACE FREDERICK DESIGM

Full Service Interior Design Studio

Interior design makes a great closing gift!

Call Grace Toddug For Mose Detais!

GRACE FREDERICK

864-680-3076

21 Broad Street,
Charleston, SC 29401

ee

Enjoy what is truly important this holiday season!
Try our FREE listing coverage.

Just look for the
company!

“Home Seller's Coverage is an option being provided at no additional
charge. See Terms & Conditions for details. t Coverage Period for
Listing Coverage fo the property lsted by Home Seler starts on the
Coverage Period Start Date and continues unti the earliestto occur
ofthe following: () the sale ofthe Covered Property; (i) the
expiration or cancellation of the listing of the Covered Property; or
(i) 180 days from the Coverage Period Start Date (the “Listing
Period", ncluding any extension thereof). KWA, inits sole discretion,

SUZANNE BRITT
SENIOR ACCOUNT EXECUTIVE
d Home Seller’s Li Ce fter expir: f th
i doyCovroge P, Al Gt rosut s 843-496-9367
Conditions as outlined in the Contract. ©2018 Home Warranty of .
merc, e suzanne.britt@hwahomewarranty.com
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rising star

By Jennifer Guerra
Photos by Charleston Real Estate Media

Parker LeClaire, Principle at The
LeClaire Home Team of Brand Name
Real Estate, always knew he would be
a REALTOR. While life would throw
some serious curveballs his way, he
used his hard times as fuel to never
give up. Parker’s greatest strength is
being unapologetically himself, serving
his clients in a way no other agent
could, because they aren’t him. “What
makes me different is that there is
only one Parker and I'm 100% myself. I

wear that on my sleeve,” he says.

With both of his parents in Real Estate, it was
a foregone conclusion that Parker would join
their ranks as a successful REALTOR, he says,
“Truth be told, I've known that I was going to
be a real estate agent since I was a teenager.
From age five I spent most weekends with my
dad as he would hunt for investment proper-
ties. I watched in ‘05 as they went into the Real
Estate world and helped people face really
tough challenges head on and navigate through
the market crash, and I longed for that kind of
meaning and responsibility in my life. To help

122

others solve big problems!



Solving his client’s issues has become
Parker’s favorite part of his job, as he
knows what it’s like to get through
tough times. Due to social issues during
high school, it was evident that Parker
needed to take a different approach to
his education. At the age of 16, Parker
began taking online classes and joined
his father at work, learning the ropes
of the industry long before most kids
knew what a career was. It was those
early days that shaped the kind of agent
he would be. Having been through
more than any teenager should ever
experience, his resilience and drive to
be better and do better has defined his
path in the industry.

While things weren’t always easy for
Parker growing up, especially after
losing his brother at a young age to

a drug overdose, he used his passion
for skateboarding and surfing to teach
himself how to fail, and the gratifica-
tion of finally getting it right. This life
lesson translated perfectly into his
career as a REALTOR, as he is con-
stantly striving to be the best he can
be, saying, “There is no limit to what
you can do in this business. It simply
does not exist. You can grow infinitely
as a person, as a professional, grow
your sales, your client base and net-
work. You will never be bored. You

can change unlimited lives.”

Not only is Parker’s success based
on his interactions with his clients,
he is also thriving as a Real Estate
investor. With two AirBnB’s that

make enough money to cover each
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There is no limit to what you can do in this business.
It simply does not exist. You can grow infinitely as
a person, as a professional, grow your sales, your
client base and network. You will never be bored.

YOU CAN CHANGE UNLIMITED LIVES.

home’s mortgages, and enough money
left over to use for travel, Parker has
realized just how much money can

be made with Real Estate invest-
ments. It is his goal to grow this
aspect of his business, and with his
knowledge of the industry, this is a
goal he will no doubt hit.

Parker’s compassion also stretches

beyond just the world of Real
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Estate. He freely gives his time and
money to support causes close to his
heart. “I'm a big supporter of the
American Red Cross, specifically giving
blood. I have virtually universal blood
and there has been a shortage espe-
cially recently. Habitat for Humanity is
another great organization. Using peo-
ple’s unwanted goods to be able to turn
that into affordable homes for those in

need. Very resourceful and wholesome
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as well. Everyone deserves a roof over

their head,” he says.

Where most people define success
by how much money they make, or
how many homes they sell per year,
Parker’s definition is much differ-
ent. He considers, “Being at peace
with yourself and surroundings, and
being able to help other people obtain
that same feeling. Being content
with where you are but challenging
yourself to continue progressing fur-
ther,” his definition of being success-
ful. His goals have more to do with
personal happiness than the dollar,
saying his personal goal, “Would be
staying positive and calm when there
is a lot going on at once. Just trying
to stay present and not look too far
ahead.” While his business goals are,
“To have a healthy work/life bal-
ance while making sure I'm spending
enough time with loved ones,” some-

thing I’'m sure his fiance appreciates!

The responsibility Parker feels toward
his clients aspirations are what make
him an amazing agent. His compassion
and work ethic will always outweigh
his desire to make money, and the
tough times he has been through will
fuel his hope to always be his best

self. As someone who will always
have your back, Parker’s heart is what
makes him successful, and what will
continue his trajectory into one of

Charleston’s Top Producers.
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If Yer Roof Needs Fixin’

“David Hixon was kind, courteous and on time.

He went above and beyond the call of duty. He replaced
some of my shingles that were blown off during a
recent hurricane. While he was up there, he inspected
(and secured) other loose shingles on the roof.
He was out in about 1.5 hours. Steep roof on a three

story building; | recommend him highly.” I

- ROBERT T.
HOUSING DISCRIMINATION?
www.hixonsroofing.com NOT IN OUR HOUSE.

€3 LOCALLY OWNED & OPERATED

If recent events have taught us anything, it’s this: we have more work to do.
Racism is real, tragically so. Discrimination, in all its forms, still casts a long
shadow across this state, and too many are being denied the opportunities that
all South Carolinians deserve. Our commitment to the diverse communities we
serve starts with a Code of Ethics. Our Code sets a higher standard for fairness in
housing than our own state and federal laws, it's backed by a culture of member

C HARLESTO N AU G USTA AI KE N achcountability,ténd i: extdends to ?ur work'at ‘;hle Shouth Carolina Statehouse,
843-816-0679 706-993-5191  803-991-3018 ot change

THREE LOCATIONS to Better Serve You!

At the South Carolina Association of REALTORS® we believe that fairness is worth
fighting for, and we won’t stop until the fight is won. Because that’s who we are.

ROOFING WINDOWS « GUTTER REPAIR

Visit schac.sc.gov to file a complaint with the South Carolina Human Affairs Commission.
Call TODAY
for a FREE EQER "R

R D D FI N G Estimate! SOUTH CAROLINA REATORS"

& CONSTRUCTION
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CHAINS OF Developing Lifelong Relationships
MODERN=DAY | ’

SLAVERY.
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“Truly fantastic experience.
Chris was super responsive. |
chose to move forward with
Direct because of his early
interactions. Makenzie was just
outstanding. She turned things
around very quickly and was as

Did you know there are more victims held against their will today than ever _ ' much an advocate forRRRE
Chris Gonzalez Makenzie Ottinger my deal done as an advisor

Branch Manager | NMLS# 263360 Branch Operations Manager and guide through the process.
| have done this maore times

financially committed to helping end human trafficking. (843) 810-4821 (c] than | care to remember with
cgonzalez@directmortgageloans.com - _ different lenders and brokers

and she was the absolute best.
Just a very talented person

before? That's why N2 Publishing, the company behind this magazine, is

, . , , www.directmortgageloans.com _ pr -
And through their advertising partnerships, the businesses (843) 9725305 (1 o with a great attitude.
654 Coleman Boulevard, Suite 100
Mount Pleasant, SC 29464

too. Learn more about our cause by visiting n2gives.com. n g I
NMLS #832799

EQUAL HOUSING
EEEEEE

N2<=
GIVES

seen within these pages are helping us break these chains,
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“Wes Sellew and his team at Renasant are some of the best in the business!
When Wes pre-approves one of my clients or I receive a pre-approval from
him, if I'm on the selling side, I'm confident that the financing part of the
transaction will go smoothly and close on time. Its extremely important fo
have that extra bit of confidence during a real estate deal. J
Choose Wes and his team; you won 't be disappointed!” Lara Harpe

The Pulse Charleston
bty - WAL, | : _...‘I.ﬂ s 3 3
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I/I/es Selle QD NMLS 71583

ceLL: 843.368.2124 | orricE: 843.972.6675
1435 Stuart Engals Blvd #100 | Mount Pleasant, SC 29464

wes.sellew@renasant.com

EQUAL HOUSING
LENDER



